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Item 2.02. Results of Operations and Financial Condition.

On November 9, 2026, Powerfleet, Inc. (the “Company”) issued a press release regarding financial results for the fiscal quarter ended September 30, 2026. A copy of
the press release is being furnished as Exhibit 99.1 to this Current Report on Form 8-K.

Item 7.01. Regulation FD Disclosure.

As previously announced, the Company will hold a conference call on November 9, 2026 at 8:30 a.m. Eastern time (5:30 a.m. Pacific time) to discuss the financial
results for the fiscal quarter ended September 30, 2026 and provide a business update. The slide presentation that will accompany the conference call is being furnished as
Exhibit 99.2 to this Current Report on Form 8-K

The information in this report is being furnished pursuant to Items 2.02 and 7.01 of Form 8-K. In accordance with General Instruction B.2. of Form 8-K, the
information in this report, including Exhibit 99.1, shall not be deemed “filed” for the purposes of Section 18 of the Securities Exchange Act of 1934, as amended, or otherwise
subject to the liability of that section, nor shall it be deemed incorporated by reference in any filing under the Securities Act of 1933, as amended, except as may be expressly
set forth by specific reference in such a filing.

Cautionary Note Regarding Forward-Looking Statements

This report, including Exhibits 99.1 and 99.2, contains forward-looking statements within the meaning of federal securities laws. The Company’s actual results may
differ from its expectations, estimates and projections and consequently, you should not rely on these forward-looking statements as predictions of future events. Forward-
looking statements may be identified by words such as “expect,” “estimate,” “project,” “budget,” “forecast,” “anticipate,” “intend,” “plan,” “may,” “will,” “could,” “should,”
“believes,” “predicts,” “potential,” “continue,” and similar expressions. These forward-looking statements include, without limitation, the Company’s expectations with respect
to its beliefs, plans, goals, objectives, expectations, anticipations, assumptions, estimates, intentions and future performance, as well as the Company’s reaffirmed financial
outlook and guidance for fiscal 2027, the proposed Rand Merchant Bank device financing facility, including its expected completion, terms and benefits, the expected timing,
scope and contribution of the South African National Treasury contract deployment, estimated addressable markets and expected revenue from new products, including Unity
Foresight and Unity Asset Intelligence. Forward-looking statements involve significant known and unknown risks, uncertainties and other factors, which may cause their actual
results, performance or achievements to be materially different from the future results, performance or achievements expressed or implied by such forward-looking statements.
All statements other than statements of historical fact are statements that could be forward-looking statements. Most of these factors are outside the Company’s control and are
difficult to predict. The risks and uncertainties referred to above include, but are not limited to, risks related to: (i) the possibility that the Company may not fully realize the
anticipated benefits of its acquisitions and ongoing business transformation initiatives; (ii) significant losses, accumulated deficits and an inability to achieve or sustain
profitability; (iii) future global economic, political and business conditions, including inflation, interest rate increases, foreign exchange instability, geopolitical conflicts,
sanctions, export controls and the potential imposition of tariffs; (iv) the commercial, financial, reputational and regulatory risks to the Company’s business associated with
operating across multiple geographies, including exposure to foreign exchange fluctuations and economic instability in certain emerging markets; (v) disruptions or constraints
in the Company’s global supply chain or production processes, component availability or compatibility issues, performance issues or failures by subcontractors, and reliance on
a limited number of suppliers for critical components and services, any of which could delay product deliveries, customer deployments or revenue recognition; (vi) the loss of
any of the Company’s key customers, reductions in customer demand or purchasing levels, and reliance on third-party channel partner relationships, including
telecommunication companies and regional distributors; (vii) the Company’s ability to successfully execute large-scale customer deployments and strategic contracts, including
the timing and pace of installations, availability of necessary hardware and resources, customer implementation requirements and the timing of associated revenue recognition,
and increased reliance on significant customer programs to achieve its anticipated growth; (viii) changes in technology, products and customer expectations, which may be
more rapid, costly or difficult to address, or less effective, than anticipated; (ix) risks associated with the deployment and use of artificial intelligence and machine learning
technologies, including operational, legal, regulatory and reputational risks arising from their development, use or outputs; (x) potential breaches, disruptions or failures of the
Company’s information technology systems, including risks that could impair operations, customer access to services, or vendor and customer relationships; (xi) the Company’s
inability to adequately protect the Company’s intellectual property rights or defend against third-party intellectual property claims; (xii) the Company’s ability to achieve its
financial outlook, anticipated growth, profitability and cash flow objectives, including risks associated with the timing of customer deployments, revenue recognition, changes
in revenue mix and realization of anticipated operating leverage; (xiii) the Company’s level of indebtedness, debt service obligations, availability of liquidity, compliance with
the terms of its financing arrangements, and its ability to obtain additional capital on acceptable terms when required; and (xiv) such other factors as are set forth in the periodic
reports filed by the Company with the Securities and Exchange Commission (“SEC”), including but not limited to those described under the heading “Risk Factors” in its
annual reports on Form 10-K, quarterly reports on Form 10-Q and any other filings made with the SEC from time to time, which are available via the SEC’s website at
http://www.sec.gov. Should one or more of these risks or uncertainties materialize, or should underlying assumptions prove to be incorrect, actual results may vary materially
from those indicated or anticipated by these forward-looking statements. Therefore, you should not rely on any of these forward-looking statements.
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The forward-looking statements included in this report are made only as of the date of this report, and except as otherwise required by applicable securities law, the
Company assumes no obligation, nor does the Company intend to publicly update or revise any forward-looking statements to reflect subsequent events or circumstances.

Item 9.01. Financial Statements and Exhibits.
(d) Exhibits.
Exhibit No. Description
99.1 Press release, dated November 9, 2026.

99.2 Slide presentation, dated November 9, 2026.
104 Cover Page Interactive Data File (embedded within the Inline XBRL document).



https://content.equisolve.net/powerfleet/sec/0001493152-26-050619/for_pdf/ex99-1.htm
https://content.equisolve.net/powerfleet/sec/0001493152-26-050619/for_pdf/ex99-2.htm

SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto
duly authorized.

POWERFLEET, INC.
By: /s/ Paul S. Lalljie

Name: Paul S. Lalljie
Title:  President and Chief Financial Officer

Date: November 9, 2026




Exhibit 99.1
Powerfleet Reports Results for Second Quarter Fiscal 2027
® Record revenue of $115.7 million, 4% sequential growth.
o Agreed to terms for a device financing facility to support growth at scale.
e  Profit from operations increased to $1.4 million.
e  Strong momentum in On-Site, Al Video, and IoT & Connected Services.
e  Aftirm guidance for FY2027.

WOODCLIFF LAKE, N.J., November 9, 2026 /PRNewswire/ - Powerfleet, Inc. (“Powerfleet” or the “Company”) (Nasdaq: AIOT), a global leader in the artificial
intelligence of things (AloT) software-as-a-service (SaaS) mobile asset industry, today reported its financial results for the second fiscal quarter ended September 30, 2026.

“Q2 results demonstrate disciplined execution against our plan, with record revenue of $115.7 million and sequential margin improvement,” said Steve Towe, CEO of
Powerfleet. “Continued momentum across three differentiated growth engines - On-Site, Al Video, and IoT & Connected Services, combined with our major South African
contract progressing ahead of our original expectations, reinforces that we are on track to deliver on our full-year objectives.”
“Services revenue grew 7% year-over-year, underscoring the strength of our services-led business,” said Paul Lalljie, President and Chief Financial Officer of Powerfleet. “The
device financing facility is designed to fund our largest growth opportunity as it scales. We remain on track to deliver our full-year guidance and targeted exit run-rate of $495
million and 27% EBITDA margins heading into next fiscal year.”
Second Quarter Fiscal 2027 Financial Results
Results for the Second Quarter Fiscal 2027 Compared with the Second Quarter Fiscal 2026

e Revenue increased 4% to $115.7 million, compared to $111.7 million.

e Services revenue increased 7% to $95.2 million, compared to $89.3 million.

e Services revenue mix was 82%, compared to 80%.

o  Gross margin was 53%, compared to 56%.

e Net loss attributable to common stockholders was $6.9 million, compared to $4.3 million.

o Adjusted EBITDA was $24.9 million, compared to $24.8 million.

Adjusted EBITDA is a non-GAAP financial measure. See the accompanying non-GAAP disclosures and reconciliations.




New Device Financing Facility

The Company has agreed in principle to enter into a device financing facility with Rand Merchant Bank (RMB) primarily to support deployment under its South African
National Treasury contract. Under the proposed facility, RMB is expected to fund the upfront cost of devices and would be repaid from contracted customer payments over the
life of the contract. The Company keeps the customer relationship and continues to provide and bill the service. The proposed facility is expected to support our hardware-as-a-
service model, so rollout costs scale with customer demand rather than with the Company’s cash. The proposed facility remains subject to definitive documentation.

Product Innovation and Market Expansion

Powerfleet continues to expand its Unity platform capabilities through the introduction of new Al-powered solutions designed to extend customer value and address a broader
range of connected assets.

e Unity Foresight: Launching today, Unity Foresight is an Al predictive analytics solution designed to deliver enhanced operational insights, which the Company
believes creates opportunities for incremental recurring revenue across On-Site and On-Road customer segments.

o Unity Asset Intelligence: Also launching today, Unity Asset Intelligence extends Powerfleet’s capabilities beyond vehicles to include pallets, containers, equipment,
and a broad range of powered and non-powered assets, opening new opportunities across asset-intensive industries, a total addressable market estimated at over 100
million assets and $30 billion of potential connected services.
Discussion of Second Fiscal Quarter Results

Results for the Second Quarter Fiscal 2027 Compared with the Second Quarter Fiscal 2026

Total revenue increased $4.0 million, or 4%, to $115.7 million from $111.7 million. Services revenue increased $5.9 million, or 7%, to $95.2 million. Product revenue
decreased $1.8 million, or 8%, to $20.5 million.

Operating expense increased 4% to $60.5 million from $58.3 million. Selling, general and administrative expense increased to $55.7 million from $54.2 million, primarily
reflecting a planned investment in selling and marketing, partially offset by lower general and administrative expense and depreciation and amortization reported in operating
expense. Research and development expense increased to $4.8 million from $4.2 million.

Net interest expense decreased to $6.0 million from $6.7 million, while other expense increased to $1.8 million from $0.5 million.

Net loss attributable to common stockholders was $6.9 million, compared with $4.3 million.

Adjusted EBITDA increased to $24.9 million from $24.8 million.

A reconciliation of adjusted EBITDA to its most directly comparable GAAP measure, which is net loss attributable to common stockholders, is provided in Annex A.




Balance Sheet and Capital Resources

As of September 30, 2026, cash and cash equivalents, including restricted cash, totalled $29.8 million.
As of September 30, 2026, total debt was $291.4 million, and net debt, defined as total debt net of cash, cash equivalents, and restricted cash, was $261.6 million.

For the first six months of fiscal 2027, net cash provided by operating activities was $4.8 million, compared with $10.2 million in the prior-year period. Cash used in investing
activities totalled $21.8 million, primarily reflecting capital expenditures of $12.6 million, driven largely by the upfront investment in devices to support the deployment ramp
of the South African National Treasury contract, and capitalized software development costs of $9.6 million. Cash provided by financing activities was $4.5 million. The device
investment is expected to be largely funded on a go-forward basis through the new RMB financing facility.

Financial Outlook

Powerfleet is aftfirming its revenue and adjusted EBITDA guidance for fiscal 2027, previously issued on August 10, 2026, which reflects the decision to forgo certain near-term
revenue opportunities as we redirect capital and operating resources. Revenue is expected to range from $468 million to $473 million, representing approximately 6% year-
over-year growth at the midpoint. Adjusted EBITDA is expected to range from $111 million to $114 million, representing approximately 24% at the midpoint. The Company
also expects free cash flow of approximately $20 million, weighted-average shares outstanding to be approximately 136 million, interest expense of $27 million, and taxes of
$10 million.

The Company expects revenue and profitability to strengthen in the second half of fiscal 2027, supported by continued services revenue growth, driven primarily by the
anticipated contribution from the South African National Treasury deployment, momentum across our three strategic growth engines, and ongoing operational efficiencies. We
continue to expect to exit fiscal 2027 at a Q4 annualized revenue run rate of approximately $495 million, with an adjusted EBITDA margin of approximately 27%.

Powerfleet provides guidance for adjusted EBITDA, adjusted EBITDA margin and free cash flow, which are non-GAAP financial measures. Powerfleet does not provide
guidance for the most directly comparable GAAP financial measures or a reconciliation of each of these forward-looking non-GAAP financial measures to the most directly
comparable GAAP financial measure because it is unable to predict, without unreasonable effort, the timing or amount of certain items that are included in the applicable
GAAP financial measure but excluded from adjusted EBITDA, adjusted EBITDA margin and/or free cash flow. These items may include, among others, stock-based
compensation, acquisition-related expenses, fair-value adjustments, restructuring charges and other non-recurring items. The variability of these items could have a significant
impact on Powerfleet’s future GAAP financial results, and therefore, Powerfleet is unable to provide a reconciliation at this time.




INVESTOR CONFERENCE CALL AND BUSINESS UPDATE

Powerfleet management will hold a conference call on Monday, November 9, 2026, at 8:30 a.m. Eastern time (5:30 a.m. Pacific time) to discuss results for the second fiscal
quarter ended September 30, 2026, and provide a business update.

Date: Monday, November 9, 2026

Time: 8:30 a.m. Eastern time (5:30 a.m. Pacific time)
Toll Free: 888-506-0062

International: 973-528-0011

Participant Access Code: 906580

The conference call will be broadcast simultaneously and available for replay here. Additionally, both the webcast and accompanying slide presentation will be available via the
investor section of Powerfleet’s website at ir.powerfleet.com.

USE OF NON-GAAP FINANCIAL MEASURES

Management evaluates the financial performance of our business on a variety of key indicators, including non-GAAP measures of adjusted EBITDA, adjusted EBITDA margin,
adjusted EBITDA gross margin, adjusted net income per share, adjusted EBITDA leverage ratio, free cash flow, net debt and adjusted net debt. Reference to these non-GAAP
measures should be considered in addition to results prepared under current accounting standards, but are not a substitute for, or superior to, GAAP results. These non-GAAP
measures are provided to enhance investors’ overall understanding of Powerfleet’s current financial performance. Specifically, Powerfleet believes the non-GAAP measures
provide useful information to both management and investors by excluding certain expenses, gains and losses and fluctuations in currency rates that may not be indicative of its
core operating results and business outlook. These non-GAAP measures are not measures of financial performance or liquidity under GAAP and, accordingly, should not be
considered as an alternative to total revenues, net income, net income margin, gross margin, net income per share, net cash provided by operating activities or total debt as an
indicator of operating performance or liquidity. Because Powerfleet’s method for calculating the non-GAAP measures may differ from other companies’ methods, the non-
GAAP measures may not be comparable to similarly titled measures reported by other companies. A reconciliation of all non-GAAP financial measures included in this press
release to the most directly comparable GAAP financial measures is provided in Annex A titled “Non-GAAP Financial Measures,” including a description of these non-GAAP
financial measures and the reasons why management uses these measures.

Powerfleet also presents an illustrative annualized revenue run-rate metric based on the ARR currently under contract and assuming full deployment of the South African
National Treasury contract. This illustrative metric is not prepared in accordance with GAAP, is not intended to represent fiscal 2027 revenue guidance or a forecast of future
revenue and should not be considered a substitute for GAAP revenue.

ABOUT POWERFLEET

Powerfleet (Nasdaq: AIOT; JSE: PWR) is a global leader in the artificial intelligence of things (AloT) software-as-a-service (SaaS) mobile asset industry. With extensive
experience, Powerfleet unifies business operations through the ingestion, harmonization, and integration of data, irrespective of source, and delivers actionable insights to help
companies save lives, time, and money. Powerfleet’s ethos transcends our data ecosystem and commitment to innovation; our people-centric approach empowers our customers
to realize impactful and sustained business improvement. The Company is headquartered in New Jersey, United States, with offices around the globe. Explore more at
www.powerfleet.com. Powerfleet has a primary listing on The Nasdaq Global Market and a secondary listing on the Main Board of the Johannesburg Stock Exchange (JSE).




CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This press release contains forward-looking statements within the meaning of federal securities laws. Powerfleet’s actual results may differ from its expectations, estimates and
projections and consequently, you should not rely on these forward-looking statements as predictions of future events. Forward-looking statements may be identified by words
such as “expect,” “estimate,” “project,” “budget,” “forecast, may,” “will,” “could,” “should,” “believes,” “predicts,” “potential,” “continue,”
and similar expressions.
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anticipate,” “intend,” “plan,
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These forward-looking statements include, without limitation, our expectations with respect to our beliefs, plans, goals, objectives, expectations, anticipations, assumptions,
estimates, intentions and future performance, as well as including our reaffirmed financial outlook and guidance for fiscal 2027, the proposed RMB device financing facility,
including its expected completion, terms and benefits, the expected timing, scope and contribution of the South African National Treasury contract deployment, estimated
addressable markets and expected revenue from new products, including Unity Foresight and Unity Asset Intelligence. Forward-looking statements involve significant known
and unknown risks, uncertainties and other factors, which may cause our actual results, performance or achievements to be materially different from the future results,
performance or achievements expressed or implied by such forward-looking statements. All statements other than statements of historical fact are statements that could be
forward-looking statements. Most of these factors are outside our control and are difficult to predict. The risks and uncertainties referred to above include, but are not limited to,
risks related to: (i) the possibility that we may not fully realize the anticipated benefits of our acquisitions and ongoing business transformation initiatives; (ii) significant losses,
accumulated deficits and an inability to achieve or sustain profitability; (iii) future global economic, political and business conditions, including inflation, interest rate increases,
foreign exchange instability, geopolitical conflicts, sanctions, export controls and the potential imposition of tariffs; (iv) the commercial, financial, reputational and regulatory
risks to our business associated with operating across multiple geographies, including exposure to foreign exchange fluctuations and economic instability in certain emerging
markets; (v) disruptions or constraints in our global supply chain or production processes, component availability or compatibility issues, performance issues or failures by
subcontractors, and reliance on a limited number of suppliers for critical components and services, any of which could delay product deliveries, customer deployments or
revenue recognition; (vi) the loss of any of our key customers, reductions in customer demand or purchasing levels, and reliance on third-party channel partner relationships,
including telecommunication companies and regional distributors; (vii) our ability to successfully execute large-scale customer deployments and strategic contracts, including
the timing and pace of installations, availability of necessary hardware and resources, customer implementation requirements and the timing of associated revenue recognition,
and increased reliance on significant customer programs to achieve our anticipated growth; (viii) changes in technology, products and customer expectations, which may be
more rapid, costly or difficult to address, or less effective, than anticipated; (ix) risks associated with the deployment and use of artificial intelligence and machine learning
technologies, including operational, legal, regulatory and reputational risks arising from their development, use or outputs; (x) potential breaches, disruptions or failures of our
information technology systems, including risks that could impair operations, customer access to services, or vendor and customer relationships; (xi) our inability to adequately
protect our intellectual property rights or defend against third-party intellectual property claims; (xii) our ability to achieve our financial outlook, anticipated growth,
profitability and cash flow objectives, including risks associated with the timing of customer deployments, revenue recognition, changes in revenue mix and realization of
anticipated operating leverage; (xiii) our level of indebtedness, debt service obligations, availability of liquidity, compliance with the terms of our financing arrangements, and
our ability to obtain additional capital on acceptable terms when required; and (xiv) such other factors as are set forth in the periodic reports filed by us with the Securities and
Exchange Commission (SEC), including but not limited to those described under the heading “Risk Factors” in our annual reports on Form 10-K, quarterly reports on Form 10-
Q and any other filings made with the SEC from time to time, which are available via the SEC’s website at http://www.sec.gov. Should one or more of these risks or
uncertainties materialize, or should underlying assumptions prove to be incorrect, actual results may vary materially from those indicated or anticipated by these forward-
looking statements. Therefore, you should not rely on any of these forward-looking statements.

The forward-looking statements included in this press release are made only as of the date of this press release, and except as otherwise required by applicable securities law,
we assume no obligation, nor do we intend to publicly update or revise any forward-looking statements to reflect subsequent events or circumstances.

Powerfleet Investor Contacts
Carolyn Capaccio and Jody Burfening

Alliance Advisors IR
AIOTIRTeam@allianceadvisors.com

Powerfleet Media Contact

Jonathan Bates
jonathan.bates@powerfleet.com




POWERFLEET, INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(In thousands, except per share data)

Three Months Ended September 30, Six Months Ended September 30,
2026 2025 2026 2025

Revenues:

Products $ 20,526 $ 22,370 $ 37,006 $ 40,027

Services 95,197 89,309 189,510 175,773
Total revenues 115,723 111,679 226,516 215,800
Cost of revenues:

Cost of products 14,711 15,318 27,681 28,546

Cost of services 39,186 33,772 75,848 68,184
Total cost of revenues 53,897 49,090 103,529 96,730
Gross profit 61,826 62,589 122,987 119,070
Operating expenses:

Selling, general and administrative expenses 55,705 54,151 112,236 107,814

Research and development expenses 4,766 4,194 9,126 9,051
Total operating expenses 60,471 58,345 121,362 116,865
Profit from operations 1,355 4,244 1,625 2,205
Interest income 246 262 480 458
Interest expense (6,197) (6,977) (13,180) (13,763)
Other expense (1,813) (546) (2,218) (1,789)
Net loss before income taxes (6,409) (3,017) (13,293) (12,889)
Income tax expense (402) (1,271) (1,775) (1,633)
Net loss (6,811) (4,288) (15,068) (14,522)
Non-controlling interest 39 — (222) —
Net loss attributable to common stockholders $ (6,850) $ (4288)  § 15290y $ (14,522
Net loss per share attributable to common stockholders - basic
and diluted $ (0.05) $ (0.03) $ (0.11) $ (0.11)

Weighted-average common shares outstanding - basic and
diluted 134,444 133,676 134,307 133,510




POWERFLEET, INC. AND SUBSIDIARIES

CONDENSED CONSOLIDATED BALANCE SHEETS

ASSETS
Current assets:
Cash and cash equivalents
Restricted cash
Accounts receivable, net
Inventory, net
Prepaid expenses and other current assets
Total current assets
Fixed assets, net
Goodwill
Intangible assets, net
Right-of-use asset
Severance payable fund
Deferred tax asset
Other assets
Total assets

LIABILITIES
Current liabilities:
Short-term bank debt and current maturities of long-term debt
Accounts payable
Accrued expenses and other current liabilities
Deferred revenue - current
Lease liability - current
Total current liabilities
Long-term debt - less current maturities
Deferred revenue - less current portion
Lease liability - less current portion
Accrued severance payable
Deferred tax liability
Other long-term liabilities
Total liabilities

REDEEMABLE NON-CONTROLLING INTERESTS
Redeemable non-controlling interests

STOCKHOLDERS’ EQUITY

Preferred stock

Common stock

Additional paid-in capital

Accumulated deficit

Accumulated other comprehensive income
Treasury stock

Total Powerfleet, Inc. stockholders’ equity
Non-controlling interest
Total equity

(In thousands, except per share data)

Total liabilities, redeemable non-controlling interests and stockholders’ equity

September 30, 2026 March 31, 2026
26,816 $ 36,496
3,009 4,322
97,397 93,820
24,579 22,448
24,760 22,094
176,561 179,180
67,655 62,398
425,659 411,995
249,523 255,518
15,071 15,893
4,823 4,445
3,399 4,537
22,810 21,599
965,501 $ 955,565
64,286 $ 50,355
50,008 46,353
36,073 37,699
18,716 20,159
3,570 3,386
172,653 157,952
227,168 229,669
3,147 4,005
12,561 13,505
6,051 5,666
57,368 60,063
2,605 3,090
481,553 473,950
6,231 6,009
1,343 1,343
687,418 682,344
(241,625) (226,335)
42,257 29,660
(11,518) (11,518)
477,875 475,494
(158) 112
477,117 475,606
965,501 $ 955,565




POWERFLEET, INC. AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

Cash flows from operating activities
Net loss

Adjustments to reconcile net loss to cash provided by operating activities:

Non-controlling interest
Inventory reserve
Stock-based compensation expense
Depreciation and amortization
Right-of-use assets, non-cash lease expense
Derivative mark-to-market adjustment
Bad debts expense
Deferred income taxes
Lease termination and modification losses
Other non-cash items
Changes in operating assets and liabilities:
Accounts receivable
Inventories
Prepaid expenses and other current assets
Deferred costs
Deferred revenue
Accounts payable, accrued expenses and other current liabilities
Lease liabilities
Accrued severance payable

Net cash provided by operating activities

Cash flows from investing activities
Acquisition, net of cash assumed
Proceeds from sale of fixed assets
Capitalized software development costs
Capital expenditures

Net cash used in investing activities
Cash flows from financing activities
Repayment of long-term debt
Short-term bank debt, net

Acquisition of non-controlling interest

Net cash provided by (used in) financing activities

Effect of foreign exchange rate changes on cash and cash equivalents
Net decrease in cash and cash equivalents, and restricted cash

Cash and cash equivalents, and restricted cash at beginning of the period

Cash and cash equivalents, and restricted cash at end of the period

Reconciliation of cash and cash equivalents, and restricted cash, at beginning of the period

Cash and cash equivalents
Restricted cash
Cash, cash equivalents, and restricted cash, at beginning of the period

(In thousands)

Reconciliation of cash and cash equivalents, and restricted cash, at end of the period

Cash and cash equivalents
Restricted cash
Cash and cash equivalents, and restricted cash, at end of the period

Supplemental disclosure of cash flow information:
Cash paid for:

Taxes

Interest

Six Months Ended September 30,

2026 2025
$ (15,290) $ (14,522)
222 —
851 1,182
5,107 4,447
33,496 31,824
2,278 627
274 (786)
4,572 4,378
(3,863) (1,864)
— 91
2,154 1,564
(8,563) (7,562)
(2,781) (4,763)
(2,180) (984)
(5,561) (4,718)
(2,550) (612)
(1,439) 2,524
(1,894) (964)
6 381
4,839 10,243
425 45
— 18
(9,588) (11,491)
(12,615) (12,452)
(21,778) (23,880)
(3,327) (2,710)
7,963 (617)
(179) —
4,457 (3,327)
1,489 657
(10,993) (16,307)
40,818 48,788
$ 29,825 $ 32,481
36,496 44,392
4,322 4,396
$ 40,818 $ 48,788
26,816 27,898
3,009 4,583
$ 29,825 $ 32,481
$ 3,679 $ 2,914
$ 12,101 $ 12,192




Annex A: Non-GAAP Financial Measures

In order to assist readers of our consolidated financial statements in understanding the operating results that management uses to evaluate the business and for financial
planning purposes, we present non-GAAP measures of organic revenue growth, adjusted EBITDA, adjusted EBITDA margin, adjusted net income/loss per share, adjusted
EBITDA gross profit margin, adjusted EBITDA products gross profit margin, adjusted EBITDA services gross profit margin, non-GAAP selling, general and administrative
expense ratios, adjusted operating expenses, free cash flow, net debt and adjusted net debt, and adjusted net debt to adjusted EBITDA ratio as supplemental measures of our
operating performance. We believe they provide useful information to our investors as they eliminate the impact of certain items that we do not consider indicative of our cash
operations and ongoing operating performance. In addition, we use them as an integral part of our internal reporting to measure the performance and operating strength of our
business.

We believe organic revenue growth, adjusted EBITDA, adjusted EBITDA margin, adjusted net income/loss per share, adjusted EBITDA gross profit margin, adjusted EBITDA
products gross profit margin, adjusted EBITDA services gross profit margin, non-GAAP selling, general and administrative expense ratios, adjusted operating expenses, free
cash flow, net debt and adjusted net debt, and adjusted net debt to adjusted EBITDA ratio, are relevant and provide useful information frequently used by securities analysts,
investors and other interested parties in their evaluation of the operating performance of companies similar to ours and are indicators of the operational strength of our business.

Organic revenue growth represents the year-over-year percentage change in revenue, excluding the impact of acquisitions. We believe organic revenue growth provides insight
into the underlying performance of the Company’s existing operations by removing the effects of changes in the scope of consolidation. Adjusted EBITDA is equal to net loss
attributable to common stockholders, excluding non-controlling interest, interest expense (net), other expense/income (net), income tax expense, depreciation and amortization,
stock-based compensation, foreign currency losses, restructuring-related and one-time benefits expenses, derivative mark-to-market adjustment, acquisition-related expenses,
integration-related expenses and litigation-related expenses. We believe adjusted EBITDA eliminates the uneven effect of considerable amounts of non-cash depreciation and
amortization, stock-based compensation and other items that might otherwise make comparisons of our ongoing business with prior periods more difficult and obscure trends in
ongoing operations. We define adjusted EBITDA margin as adjusted EBITDA as a percentage of revenue. Adjusted net income/loss is equal to net loss excluding incremental
intangible assets amortization expense as a result of business combinations, stock-based compensation (non-recurring/accelerated cost), foreign currency losses, restructuring-
related and one-time benefits expenses, derivative mark-to-market adjustment, acquisition-related expenses, integration-related expenses, litigation-related expenses and
inventory rationalization and other, net of tax. We define adjusted net income/loss per share as adjusted net income/loss divided by the weighted-average number of shares
outstanding during the period. We believe adjusted net income/loss provides additional means of evaluating period-over-period operating performance by eliminating certain
non-cash expenses and other items that might otherwise make comparisons of our ongoing business with prior periods more difficult and obscure trends in ongoing operations.
We define adjusted EBITDA gross profit as gross profit excluding inventory rationalization and other and depreciation and amortization, and adjusted EBITDA gross profit
margin as adjusted EBITDA gross profit as a percentage of revenues. Our adjusted EBITDA gross profit is a measure used by management in evaluating the business’s current
operating performance by excluding the impact of prior historical costs of assets that are expensed systematically and allocated over the estimated useful lives of the assets,
which may not be indicative of the current operating activity. We define non-GAAP selling, general and administrative expense ratios as selling, general and administrative
expenses adjusted for restructuring-related and one-time benefits expenses, acquisition-related expenses, integration-related expenses, litigation-related expenses, depreciation
and amortization, and stock-based compensation, and expressed as a percentage of total revenues. We define adjusted operating expenses as total operating expenses adjusted
for acquisition-related expenses, integration-related expenses, restructuring-related and one-time benefits expenses and litigation-related expenses. We present non-GAAP
selling, general and administrative expense ratios and adjusted operating expenses to provide a clearer view of our operating cost structure by excluding items that are not
directly tied to ongoing business operations. Free cash flow is equal to net cash provided by operating activities, excluding proceeds from the sale of fixed assets, capitalized
software development costs and capital expenditures. We present free cash flow because we believe it provides useful information to investors and others in understanding and
evaluating the Company’s cash flows by providing detail of the amount of cash the Company generates or utilizes after accounting for all capital expenditures as well as costs
that do not relate to our core business operations. We define adjusted net debt as total debt less cash, cash equivalents, and restricted cash, resulting in net debt less unsettled
transaction costs. Adjusted net debt to adjusted EBITDA ratio is calculated as adjusted net debt divided by adjusted EBITDA for the trailing 12-month period. We present
adjusted net debt and adjusted net debt to adjusted EBITDA ratio to help investors and others better understand our true leverage position and financial flexibility. Unsettled
transaction costs — often related to acquisitions, integrations, or financing activities — can temporarily inflate net debt figures and obscure comparability across periods.




Adjusted EBITDA, adjusted EBITDA margin, adjusted net income/loss per share, adjusted EBITDA gross profit margin, adjusted EBITDA products gross profit margin,
adjusted EBITDA services gross profit margin, non-GAAP selling, general and administrative expense ratios, adjusted operating expenses, free cash flow, net debt and adjusted
net debt, and adjusted net debt to adjusted EBITDA ratio are not intended to be performance measures that should be regarded as an alternative to, or more meaningful than,
financial measures presented in accordance with U.S. GAAP. The way we measure adjusted EBITDA, adjusted EBITDA margin, adjusted net income/loss per share, adjusted
EBITDA gross profit margin, adjusted EBITDA products gross profit margin, adjusted EBITDA services gross profit margin, non-GAAP selling, general and administrative
expense ratios, adjusted operating expenses, free cash flow, net debt and adjusted net debt, and adjusted net debt to adjusted EBITDA ratio, may not be comparable to similarly
titled measures presented by other companies.

A reconciliation of net loss attributable to common stockholders (the most directly comparable financial measure presented in accordance with GAAP) to adjusted EBITDA for
the periods shown is presented below (in thousands and unaudited):

Three Months Ended September 30, Six Months Ended September 30,
2026 2025 2026 2025

Net loss attributable to common stockholders $ (6,850) $ (4,288) $ (15,290) $ (14,522)
Non-controlling interest 39 — 222 —
Interest expense, net 5,951 6,715 12,700 13,305
Other expense (income), net 255 (52) 281 (29)
Income tax expense 402 1,271 1,775 1,633
Depreciation and amortization 17,289 15,793 33,496 31,824
Stock-based compensation 2,000 2,594 5,107 4,447
Foreign currency losses 66 1,562 1,402 2,723
Restructuring-related and one-time benefits expenses 3,603 1,137 4,641 3,579
Derivative mark-to-market adjustment 1,193 (890) 274 (786)
Acquisition-related expenses 60 57 288 1,187
Integration-related expenses 602 878 1,242 1,553
Litigation-related expenses 304 — 304 =
Adjusted EBITDA $ 24,914 $ 24,777 $ 46,442 $ 44,914
Net loss margin (5.9)% (3.8)% 6.7)% (6.7)%

Adjusted EBITDA margin 21.5% 22.2% 20.5% 20.8%




The following table (in thousands, except per share data, and unaudited) reconciles net loss to adjusted net income for the periods shown:

Three Months Ended September 30,

Six Months Ended September 30,

2026 2025 2026 2025

Net loss attributable to common stockholders $ 6,850) $ (4,288) $ (15,290) $ (14,522)
Incremental intangible assets amortization expense as a result

of business combinations 7,297 5,807 13,428 11,637
Foreign currency losses 66 1,562 1,402 2,723
Restructuring-related and one-time benefits expenses 3,603 1,137 4,641 3,579
Derivative mark-to-market adjustment 1,193 (890) 274 (786)
Acquisition-related expenses 60 57 288 1,187
Integration-related expenses 602 878 1,242 1,553
Litigation-related expenses 304 — 304 —
Inventory rationalization and other — — — 415
Income tax effect of adjustments (1,512) (2,203) (3,216) (2,765)
Adjusted net income $ 4,763 $ 2,060 $ 3,073 $ 3,021
Weighted average shares outstanding 134,444 133,676 134,307 133,510
Net loss per share - basic $ (0.05) $ (0.03) $ (0.11) $ (0.11)
Adjusted net income per share - basic $ 0.04 $ 0.02 $ 0.02 $ 0.02




The following table (in thousands and unaudited) reconciles gross profit margins to adjusted EBITDA gross profit margins for the periods shown:

Three Months Ended September 30, Six Months Ended September 30,
2026 2025 2026 2025

Products:

Product revenues $ 20,526 $ 22,370 $ 37,006 $ 40,027

Cost of products 14,711 15,318 27,681 28,546

Products gross profit $ 5,815 $ 7,052 $ 9,325 $ 11,481

Adjusted EBITDA products gross profit $ 5,815 $ 7,052 $ 9,325 $ 11,481

Products gross profit margin 28.3% 31.5% 25.2% 28.7%

Adjusted EBITDA products gross profit margin 28.3% 31.5% 25.2% 28.7%
Services:

Services revenues $ 95,197 $ 89,309 $ 189,510 $ 175,773

Cost of services 39,186 33,772 75,848 68,184

Services gross profit $ 56,011 $ 55,537 $ 113,662 $ 107,589

Depreciation and amortization $ 15,337 $ 13,562 $ 29,262 $ 26,803

Adjusted EBITDA services gross profit $ 71,348 $ 69,099 $ 142,924 $ 134,392
Services gross profit margin 58.8% 62.2% 60.0% 61.2%
Adjusted EBITDA services gross profit margin 74.9% 77.4% 75.4% 76.5%
Total:

Total revenues $ 115,723 $ 111,679 $ 226,516 $ 215,800

Total cost of revenues 53,897 49,090 103,529 96,730

Total gross profit $ 61,826 $ 62,589 $ 122,987 $ 119,070

Depreciation and amortization $ 15,337 $ 13,562 $ 29,262 $ 26,803

Adjusted EBITDA gross profit $ 77,163 $ 76,151 $ 152,249 $ 145,873
Gross profit margin 53.4% 56.0% 54.3% 55.2%

Adjusted EBITDA gross profit margin 66.7% 68.2% 67.2% 67.6%




The following table (in thousands and unaudited) reconciles selling, general and administrative (“SG&A”) expenses to non-GAAP SG&A expenses for the periods shown:

Three Months Ended September 30, Six Months Ended September 30,
2026 2025 2026 2025
Total revenues $ 115,723 $ 111,679 $ 226,516 $ 215,300
Selling, general and administrative expenses
Selling, general and administrative expenses 55,705 54,151 112,236 107,814
Restructuring-related and one-time benefits expenses (3,603) (1,137) (4,641) (3,579)
Acquisition-related expenses (60) (57) (288) (1,187)
Integration-related expenses (602) (878) (1,242) (1,553)
Litigation-related expenses (304) — (304) —
Depreciation and amortization (1,952) (2,231) (4,234) (5,021)
Stock-based compensation (2,000) (2,594) (5,107) (4,447)
Non-GAAP selling, general and administrative expenses 47,184 47,254 96,420 92,027
Non-GAAP sales and marketing expenses 21,517 19,721 43,560 37,679
Non-GAAP general and administrative expenses 25,667 27,533 52,860 54,348
Non-GAAP selling, general and administrative expenses $ 47,184 $ 47,254 $ 96,420 $ 92,027
Non-GAAP sales and marketing expenses as a percentage of
total revenue 18.6% 17.7% 19.2% 17.5%

Non-GAAP general and administrative expenses as a

percentage of total revenue 22.2% 24.7% 23.3% 25.2%
Research and development expenses

Research and development incurred $ 9,838 $ 8,934 $ 19,121 $ 17,493
Research and development capitalized (5,072) (4,740) (9,995) (8,442)
Research and development expenses $ 4,766 $ 4,194 $ 9,126 $ 9,051
Research and development incurred as a percentage of total

revenues 8.5% 8.0% 8.4% 8.1%

Research and development expenses as a percentage of total

revenues 4.1% 3.8% 4.0% 4.2%




The following table (in thousands and unaudited) reconciles total operating expenses to adjusted operating expenses for the periods shown:

Three Months Ended September 30, Six Months Ended September 30,
2026 2025 2026 2025

Total operating expenses $ 60,471 $ 58,345 $ 121,362 $ 116,865

Adjusted for:

Acquisition-related expenses 60 57 288 1,187

Integration-related expenses 602 878 1,242 1,553

Restructuring-related and one-time benefits expenses 3,603 1,137 4,641 3,579

Litigation-related expenses 304 — 304 —

4,569 2,072 6,475 6,319
Adjusted operating expenses $ 55,902 $ 56,273 $ 114,887 $ 110,546
The following table (in thousands and unaudited) reconciles net cash provided by operating activities to free cash flow for the periods shown:
Six Months Ended September 30,
2026 2025
Net cash provided by operating activities $ 4,839 $ 10,243
Plus: Proceeds from sale of fixed assets — 18
Less: Capitalized software development costs (9,588) (11,491)
Less: Capital expenditures (12,615) (12,452)
Free cash flow $ (17,364) $ (13,682)
The following table (in thousands and unaudited) reconciles total debt to adjusted net debt for the periods shown:
September 30, 2026 March 31, 2026

Total debt $ 291,454 $ 280,024
Less: Cash, cash equivalents, and restricted cash (29,825) (40,818)
Net debt 261,629 239,206
Unsettled transaction costs — —
Adjusted net debt $ 261,629 $ 239,206
12-month trailing adjusted EBITDA $ 98,560 $ 97,032
Adjusted net debt to adjusted EBITDA ratio 2.65 2.47
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Important Disclaimers

The confents of this preseniation are not 1o be construed as legal, regulalory, busine ss, accounting or fax advice. You should consult your cwn atlomey, business advisor, accountant and fax advisor as to
legal, regulatory, business, cccounfing and tox advice. This preseniafion has been prepared exclusively for the infemal confidentiol use of the recipient only. This preseniation is confidential. Any
reproduction of distribution of this presentation, in whole of in port, or the disclosure of the contents hereof, without the pricr written consent of Powerfleet, Inc. ["Powerfleet”], s prohibited.

Forward Looking Statemeanis

This presentation includes "fervard-locking” steternents within the meaning of Section 27A of the Securities Act of 1933, os amended [the “lecwities Act”"), and Section 21E of the Securifies Exchonge Act of
1934, as amended [the “Exchange Act"). Forward-locking statements invalve substantialrisks, known or unknown, and uncerlainties thal may cause aclual resulls fo differ malerially from future resulls or
cutcomes expressed or implied by such forward-locking statements. Forward-locking statements generally relote to future events or Powerfleet's future financial or cperating performance. The following
words, when used, ore Infended to identify forward-looking staterments: "anficlpate,” "belleve,” "could," "estimate," "expect,” "intend," "may,” “might," “plan,” “project,” “target,” "result,” “should,” “will,"
and similar exprassions which do net relale solely fo histerical matters. Powerfleat cautions investars that any forward-leeking statements in this presentation are based on management's beliefs and on
assumptions mode by, and infermation curently available to, management, Such staterments are subject fo risks, uncedainfies and assumptions and are not guarantees of future performance, which may
be affected by knewn and unknown rsks, frends, uncerlainties and fecton that are beyend Powerflest's control. Seme of the risks and uncerainties that may cauvse Powerfleet’s aclual resulls, performance
or achievernents to differ materially frorm those expressed or implied by forward-looking stotements are more fully described in Powerflest’s filings with the Securities and Exchange Commission, including
under the caption “Risk Faciors” in Powerfleet's perodic reports. Moreover, Powerflest operates in a rapidly changing enviranment. New risk factors emerge from time: to time, and it is not passible for
management to pradict all such risk factors, nor can Powerfles! assess the impact of all such risk factors on its business or the extent ta which any factor, ar combination of factors, may couse actual resulls
o differ materially from thase contained in any forward-laoking statements, Pawerfleet cautions yau that, while farvord-looking staterments reflect Powerfleet's good faith beliefs when it makes them, they
are net guarantees of fulure perfarmance and are Impacted by actual events when they occur affer Pawerfleet make such stalements,

Powerflizet cauticns you that you are net o place undue reliance on any forward-looking staterments, Forward-leaking stotements speak only as of the date of this presentation. Conseguently, you should
conslder forward-looking staternents anly as Powerflest's curent plans, estimoles and beliefs. Powedflee! does net undertake and expressly disclkaims any obligation to updoie or revise forvard-looking
statements, including thos= set forth in this presentation, 1o reflect any new events, informafion, event: or any change in conditions or circumstances unless required by low. Except as may be =t forth ina
definitive agreement, if any, or in any prexy solicitation moterals, if any, Powerflieet mokes no representefion s or wamranties regarding the propesed fransaction discussed in this presentation,

Industry / Morket Data
In this preseniation, Fowerfleet relies on and refers fo cerain information and stafistics regording the markets and industries in which Powerfleet competes. Such information and stafistics are based an

Powerfieel's manogement's estimales and/or obtoined from third-party sources, including industry publications, reports by market research firms and company filings, as well as from research repors
prepared for other purposes. While Powerfleet beleves such third-party information is relioble, there can be no assurance as to the accumacy or complefensss of he indicated information.

Trademarks

This presentalion may conlain rademarks, service marks, frade narmes and copyrighls of elher companias, which are the properly of their respective ewners, and Pawerlleel s use theraof daes nel imply an
affiiation with, or endarsement by, the cwners of such trademarks, service marks, frade names and copyrighfs. Sclely for convenience, some of the trodemarks, service marks, trade nomes ond copyrights
referred to In this presentation may be listed without the TM, © or 8 symbaols, but Powerfleet will assert, to the fullest extent under cpplicable low, the ghls of the applicable owners, If any, to these
frademarks, service marks, trade name: and copyrights.
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Important Disclaimers (Cont’d.)

o Offer or Soficitation

This presentation does not constitute an offer to w2l or the solicitation of an offer fo buy any secwrifies, or a solicitation of any vole or approval, nor shall there be any sale of securities in any jurisdiction in
which such offer, soliciiation or sole would be unlkawful prior to regisirafion or gualification under the securifies lows of any such Juriscicticn.

Financial Infarmation; Mon-GAAP Financial Measures; Use of Projections

Some of the financialinformation and dota contained in this Presentation, such o3 EBITDA and Adjusted ERBITDA, has net been prepared in accordance with United Stoles generally accepted accounting
principles ["GAAP"). These non-GAAP measures, and alher measures thal are calculated using such non-GAAP measures, dre an addifien, and rel a substitute for or superior 1o measures of financial
performonce prepared in accordonce with GAAP and should not be considered inisolation or as an atternative o operating income, net incorme or any other performance measures derived in
gocordonce with GAAP. "ERITDA" s defined as Met Income (k) befors interest expenie [net of interest Incoeme), Income tax expense (benefit), and Depreciation and amortization expense, Adusted
EBITDA is defined as EBITDA |as defined abave), excluding equily-based compensation expense, non-centrolling interest, prefered stock dividend and aceralion, as well as certain nan-recurring ilems fhat
Powerflest does not believe dirscily reflect its care operations and may nat be indicative of Powerfleet's recurring business operations; Adjusted EBITDA for projected periads referenced in fhis Presentation
incledes management estimates for incremental costs asaciated with belng o publicly -traded cormpany.

Powerflest belizves these non-GAAP measures of financial resulls, including on @ forward-loaking bosis, previde vseful infermatian to management and investors regarding cerfain financial and business
frends relating o Powerfleet's finonclal condilion and resulls of cperations, Powerfleet's management uses these non-GAAP measures for o variety of purposes, and for budgeting and planning purposes.
Powerflest befeves that the use of these non-GAAP financial measure: provides an additional taol for investors to uss in evaluating projected operating results ond trends in ond in comparing Powerfleet’s
financicl measures with other dmilar companies, many of which gresent similar nen-GAAP financicl measures to investers, Monagement of Powerfleet does not consider these non-GAAP measures in
isolalien or as an allemative o financial measures delermined in accordance wilth SAAP.

There are a number of limilaticns related to the use of these non-GAAP measures and their nearest GAAP equivalents. For example, other companies may calculate non-GAAFP measures differently, or may
wse oiher measures to cokoulate their financial perfermance, and therefore Powerflest's non-GAAP meoswres may not be directly comparable to similory titled measures of other companias, In addition,
allermnalive versions of these non-GAAP measires may be presented in the fulure in filings wilh the SEC related to the fransactions described herein,

This presentation also contains certain financial forecosts, including projecied annual revenue, gross profit ond adjusted ERITDA. MNeither Powerfleet’s nor Fleet Complete's independent cuditers have
studied, reviewed, compiled or perormed any procedures with respect to the projections for the purpose of ther inclusion in 1his preseniation, and cccordingly, neither expresses an opinion or provides any
other form of assurance with respect thereto for the purpose of this presentation. These projections are for illustrative purposes only and should not be relied upan as being necessarily indicative of future
results, In this presentofion, cerfoin of the above-mentioned projected information has been provided for purpeses of providing compariions with historical dofa. The assumplions and estimates underlying
the prospective financial information are inherently uncertain and are subject to a wide variety of significant busine s, economic and competitive risks and uncertainties that could cause actual results to
differ materially from those contained in the praspective financial informatian. Prajections are inherenily uncericin due fo a number of foctors culside of Fowerfleet's or Fleet Complete’s confrol, While all
financial projections, estimates and fargets are necassarily speculalive, Powerflee! and Fleet Complete believe that the prepaoration of prospective financial information involees increasingly higher levels of
uncertainty the further out the projection, estimate or target extends from the dote of preparation. Accordingly, there can be no assurance thot the prospective results are indicotive of future performance
of the combined company after the Transaction or that actualresults will not differ materially from thess presented in the prospective financlial infermation, Inclusion of the prespective financial infermation
in this presentation should net be regorded as a representalion by any person thal the resulls conlained in the prospective financial information will be achieved.
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POWERFLEET

Q2 - Executed to Plan

Solid Q2 results, execution to plan, and momentum.

ol Total Revenue L}  services Revenue € services Mix #  Adjusted EBITDA
$116M S95M ~82% $25M
4%+ sequential growth Up 7% year over year Up 2 percentage points 16% sequential increase

as predicted year over year

New Device . Manufacturing Resumes On Track for Q4 Exit
Financing Facility Agreed Full Production = Run Rate

® Specific component ® FY2027 guidance

e Primarily supports SA on single product reaffirmed.

National Treasury contract. lihe resolrad: e T ing $495M

annualized revenue

® Supports hardware-as-a- ® Further rebound and $27M EBITDA
service model. expected in Q3. exit run rate.

® Momentum across
key growth engines.
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Three Amplifying Growth Engines

ah On-Site o« Al Video 2> loT &Connected

Services
Al-powered safety, compliance, Turning real-world video into Connected vehicles and mobility
and productivity solutions for actionable intelligence for safer, solutions. Safer drivers, greater
industrial operations. smarter, more efficient operations. efficiency, a more sustainable

tomorrow.
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75%

OF OUR PIPELINE




POWERFLEET

Ahead of Schedule
on South Africa
Government
Contract

Q1 Reported Previous Target

Current Status Exceeds our
ious target
72K 80-90K 94K ooy

mandates mandates by end of Q4 mandates signed today the end of Q4.
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POWERFLEET

Q2 Financial Results

$115.7M

4 24.9M
$111.7M 524.5M >

Q2FY26 Q2FY27 Q2FY26 Q2FY27

Service Revenue Service Revenue Mix

$89.3M $95.2M 80% 82%

Q2FY26 Q2FY27 Q2FY26 Q2FY27
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FY2027 Guidance Affirmed

On track for Q4 exit objectives.

N\,

FY2027 FULL-YEAR GUIDANCE

1 | $468M-$473M

. Revenue

- $11IM-$114M

>
XZ | Adjusted EBITDA

Q4 FY2027 EXIT TARGETS

gl | $495M

| Annualized revenue run rate

. Adjusted EBITDA margin

o | 27%

Q4 exit run rate is annualized and is not the full-year FY2027 revenue forecast.
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On-Site: A High-Quality Growth Engine

@ +23%

o Fortune 500 Enterprises Buying at Scale 9 Al Video Safety Driving High Value Deals o Platform Expands Across 10 New Asset Types
5 INERD 7aild e —

TTM Growth
T||MG°"". + Z ty Recurring + ) TTM Growth
otal Industrial NA o Revenue NA o One-Off Services NA

KEY GROWTH DRIVERS

7 :
h Do | (@ 263 B2, @X. @P |
companies from Al safety ! a corventicnal order enviroments
@ 73 Fortune 500 / Global 500 customers adopted Powerfleet. @ Al safety drove 30% of sales value. @ Expanded beyond the warehouse into 10 asset classes.
@ Deployed across 263 sites. @ fwerage ticket was 10x a conventional order. @ Use cases now include cranes, ports, mining, airports and transit depots.

@ Multinational customers buying at scale. @ %1% of Al video revenue came from Fortune 500 accounts. @ Broader emvironments are opening new growth opportunities.




POWERFLEET

Fortune 500 Standardizing With Powerfleet On-Site

o Global Manufacturer U SAFETY 9 Global Beverage Company ~ [:Z| compuiance o Global Automaker ,“ MAINTENANCE

£ $12.5M+ [:g] 84 Q 36 @ S1IM+ ] 16 Q 8 £
TCV from last =l Orders in last Sites across TCV in last =1 Ordersin fast Mew sites in
12 months 12 manths E‘E*S: and 12 months 12 months last 12 months

Al video improves
site safety.

Digitizes safety
and compliance.

Automates inspections

Automates operator access
and operator access.

and maintenance.

Rapid rollout across

Expands to new sites
global sites.

and fleets.

$2M = 142 Q 33
Crders in last =1 Ordersin last Plants across
12 months 12 months 5 countries

Standardizes operations
across manufacturing.

Supports assembly, engine,
transmission and battery plants.

Global footprint across
U.S,, Canada, Mexico, the UK and Argentina.




POWERFLEET

Channel and Enterprise-Led Al Video Growth

Recurring revenue, pipeline build, and subscriber growth continue to scale.

+32% +36% +30%

TTM Growth
North America
Video Subscribers

Bookings ARR TTM Growth
TTM Growth Pipeline Build

gt

KEY GROWTH DRIVERS

Channel & Enterprise-Led Multi-Product Expansion The World's Largest Companies
Al Video Growth in Enterprise Customers Are Standardizing on Our Al Video

9 50% fﬂ
2| +35% o 209 3.6x (Il
l I growth YoY of total year-over-year deals larger orders
wth n averags vs, FEEL
HIFY27 v H1 FY26 rom I Gionais00 | rerorugnea I

| from existing customers: 1 15

EE customers in the TTM inthe TTM
Channel momenturm is accelerating Expansion driven by 360 cameras, —
across multiple verticals, including Al SafeGuard risk agent and & Larger global customers are driving bigger,
full-stack camera solutions. higher-value orders.

public sector flests.
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Scaling Al Video in the World’s Biggest Companies

Global Top-50 Integrated @ Energy Global 500 Contract Food & Foodd & Fortune 500 Vehicle- Fleet
Energy Major it

Support-Services Leader e St Rental Company P

d oM@ B |20 @M@ @ @M@ Q)

TV
- Al video adopted as . Full premium safety stack " Al video and in-cab fatigue alerts
agroup standard. deployed. required for site access.
.<: Orders placed across a a Expanded into fatigue alerts a Hybrid supply-and-install model
broad operating footprint. and driver werk diary. keeps rollout costs low.

Order e accelerated
[ Ii P

Cross-sold into an existing ﬂ Haptic fatigue alerts increased
after the first deployment. 1

customer relationship. value per vehicle.




POWERFLEET

High-Quality Channel Growth

Strong partner momentum, expanding pipeline, and key customer wins.

High Quality
Channel Growth
VisionAl pipeline

|I|I +92% YoY :-

Significant year-over-year
increase in VisionAl pipeline,

driven by strong partner activity

and customer demand.

9 Seller Activity is Up

ese 3,918

@R opportunities

in Q2 FY27
Q2 FY¥27 produced 3,918
opportunities, the most in
the last 8 quarters.

©

all +24% oo 1

Key North America
Channel

Enterprise, Alliance and Retail

won ARR up 24% QoQ),
with continued momentum
across key solutions.

Created pipeline ARR
is up 25% QoQ.

+25%

Plpellne ARR

Key Canada
Channel

Won deals
are up 19%. QoQ.

Key North America
e Channel

Jl Q

Launch of Onsite by E
gata-dnva:io end of Q4 FY27
image solution e

deployments expected B o |
byendof Q4FY27.

0 Australia Channel A
+19% L

Won deals IIII Pipaline value
QoQ : YoY

Pipeline value has
doubled Yo, with a focus
on enterprise-sized deals.

e




POWERFLEET

Amplified loT Growth

@ 23%  24%

TTM Total Revenue Growth Recurring Revenue Growth
Strong topline momenturn | Growing base of high-quality,
driven by expanding loT adoption. recurring loT revenue.

Key Growth Drivers

Real-world use cases driving measurable value and expanding our addressable market.

Fleet Diagnostics Invisible | Connected
& Predictive Digital Protection Digital Tachograph
Maintenance Rethirking vehicle Turning regulatory

Turning fleet data theft preventicn change into a
into higher uptime with built-in, scalable growth
and lower costs. invisible security. engine.

D 49%

Once-off Services Growth
Higher project activity and
new customer deployments.

Customer
Retention & Churn
Turning insurance-
driven services into
a customer loyalty
advantage.

New Solutions
& Markets

Expanding into
adjacent use cases
and new verticals
with significant
growth potential.




POWERFLEET

New Innovations i
Launching Today M




POWERFLEET’

NEW INNOVATION LAUNCHING TODAY Pallet Demand : - .
Unity Foresight Drives
® II +32% I a Recurring Revenue Multiplier
Asset Health Risk " ..HI ‘;:E:f*"m -
Farklift b li ol
nwro UC|n9 A s = al | @ S
& days ;] Increase Mew Expand
ARPU Customers L

Unity Foresight

Al-powered operational intelligence that sees
every asset, understands what's happening,
predicts what'’s next, and recommends the
best action — across all asset types and
across your entire operation.

:

s

.
nsights
derstand wh appening
operation.

nd trends

benchmarking




POWERFLEET NOW

ALL ASSET TYPES ACROSS THE ENTIRE PARC

NEW INNOVATION LAUNCHING TODAY G e N £ L il

Unity Asset Intelligence 0OM, | g 308N

Expanding beyond vehicles to pallets, containers, trailers, equipment, people
and port assets — across your entire operation.

Pallets, totes, IBCs, bins, Trailers, generators, Drivers, operators Excavators, loaders, Ship-to-shore cranes,

containers and reefers, dollies and and site personnel Cranes, Compressors RTGs, stracdle carriers

Palet & Container Assets ; Traller & Equipment Assets B People Assets Industrial & Mobile Assets Port & Terminal Assets
returnable assets. intermodal equipment. ‘ {with ID tags).

and site equipment. and terminal eguipment.

=
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Net loss attributable to common
stockholders

Non-controlling interest

Interest expense, net

Other expense (income), net
Income tax expense

Depreciation and amortization
Stock-based compensation
Foreign currency losses
Restructuring-related and one-time
benefits expenses

Derivative mark-to-market adjustment
Acquisition-related expenses
Integration-related expenses
Litigation-related expenses
Adjusted EBITDA

Net loss margin
Adjusted EBITDA margin

GAAP to Non-GAAP Reconciliations

POWERFLEET, INC. AND SUBSIDIARIES
RECONCILIATION OF NET LOSS ATTRIBUTABLE TO COMMON STOCKHOLDERS TO

ADJUSTED EBITDA
(In thousands, except for %o’s)

Three Months Ended September 30,

Six Months Ended September 30

2026 2025 2026 2025

) (6,850) $ (4288) (15,290) §  (14522)

39 — 222 —

5951 6,715 12,700 13,305

255 (32) 281 29

402 1271 1,775 1,633

17,289 15,793 33,496 31,824

2,000 2,594 5,107 4,447

6 1,562 1,402 2,723

3,603 1,137 4,641 3,579

1,193 (890) 274 (786)

60 57 288 1,187

602 878 1,242 1,553

304 — 304 —

S 24,914 $ 24777 46,442 $ 44914
(5.9)% (3.8)% (6.7)% (6.7)%
215 % 222 % 20.5 % 208 %




POWERFLEET, INC. AND SUBSIDIARIES

RECONCILIATION OF NET LOSS TO ADJUSTED NET INCOME
(In thousands, except per share data)

Three Months Ended September 30,

Six Months Ended September 30,

2026 2025 2026 2025
Net loss attributable to common
stockholders ] (6,350) $ (4,288) $ (15,290) 3 (14,522)
Incremental intangible assets amortization
expense as a result of business
combinations 7,297 5,807 13,428 11,637
Foreign currency losses 66 1,562 1,402 2,723
Restructuring-related and one-time
benefits expenses 3,603 1,137 4,641 3,579
Derivative mark-to-market adjustment 1,193 (890) 274 (786)
Acquisition-related expenses 60 57 288 1,187
Integration-related expenses 602 878 1,242 1,553
Litigation-related expenses 304 — 304 —
Inventory rationalization and other — — — 415
Income tax effect of adjustments (1,512) (2,203) (3,216) (2,765)
Adjusted net income 3 4,763 b3 2,060 s 3,073 3 3,021
Weighted average shares outstanding 134,444 133,676 134,307 133510
Net loss per share - basic S (0.05) (0.03) 011) $ (0.11)
Adjusted net income per share - basic s 0.04 S 0.02 S 0.02 5 0.02




POWERFLEET, INC, AND SUBSIDIARIES

RECONCILIATION OF GROSS PROFIT MARGINS TO ANUSTED EEITDA GROSS PROFIT MARGINS

(In thousands, except for %)

Three Months Ended September 30, Six Months Ended September 30,

2026 2025 2026 2028
Products:
Product revenuss s 20,526 8 22370 5 37006 3 40,027
Cost of products. 14,711 27,681 28,546
Products gross profit s 5815 5 s 9325 % 11,481
Adjusted EBITDA products groas profit  § 5,815 3 052 3 2,328 § 11,481
Products gross profit margin 28.3 % 315 % 2523 % 287 %
Adjusted EBITDA products gross
profit margin 28.3 %% 315 % 25.2 % 287 %
Services:
Services revennes 95,197 89,309 -1 189510 ] 175,773
Cost of services 10,186 33.732 75848 58,184
Services gross profit s 56,011 3 35,337 5 113,662 ] 147,788
Drepreciation and amortization 5 15337 ] 13,562 5 29,262 £ 26,303
Adjusted EBITDA services proze profit § TLA48 5 60,000 5 142,024 3 134,302
Services gross profit margin 58.8 & 622 % 6.0 B 612 %
Adjusted EBITDA services gross profit
margin T4.9 %5 774 % TEA 765 %
Total:
Total revenues -3 115,723 5 111,679 5 116,516 3 215,800
Total cost of revenues 53,897 45 090 103,529 96,730
Total gross profit -] 61,826 5 $2,38% -] 122,987 ] 119,470
Depreciation and amortization 5 15,317 £ 13,562 5 28,262 H 24,803
Adjusted EBITDA gross profit 5 77,163 5 76,151 3 152,249 § 145,873
Grozs profit margin B34 56.0 % 4.3 % 552 %
Adjusted EBITDA gross profit margin 66.7 % 652 % 67.2 % 676 %




POWERFLEET. INC. AND SUBSIDIARIES

RECONCILIATION OF SELLING, GENERAL AND ADMINISTRATIVE EXPENSES TO

NON-GAAP SELLING, GENERAL AND ADMINISTRATIVE EXPENSES

Total revenues

Selling, general and adminkstrative
expenses
Selling, general and administrative
expenses
Restructurnmg-related and one-tome
benefits expenaes
Acquesition.related expences
Integration-related expenses
Litigation.related expenses
Depeecistion and amortization
Stock-based compensation

Non-GAAP selling, general and
admmistrative expenses

Mon-GAAP sales and marketing, expenaes
Nea-GAAP general and adminsstrative
oxpenaEL

MNoa-GAAP selling, general and
adminisfalive sxpenses

Non-GAAP sales and marketing expenses
as a percentage of wital revenne

Noa-GAAP general and administrative
expenss ii 3 percentage of total revenue

Research and development expenses
Pesearch and development meurred
Riesearch and development capitalized
Feaearch and development expenses

Feeaearch and development incurred a3 a
percentage of total revenses

Reaearch and developrent expeases as a
percentage of total revenues

Three Months Ended September 30,

{In thonsands, except for %)

Siix Months Ended September 30,

2026 2025 2026 2025
] 115,723 5 111,679 § 116516 3 215,800
55,708 54,151 112,236 107,814
3.603) (1137 (E541) (3.579)
(60) (57 (28%) (1187
(602) (878) (1,242) (1,353)
(304) = (304) Ze
(1.952) 2231 (4,224) (5021
{2,000) (2,594 (5,107 (4.447)
47,184 47254 96,420 92,027
21,517 19,721 43,560 31,679
25,667 27,533 52,860 34,548
§ 47,084 S 47,254 S 06420 5 92,027
18.6 % 177 % 19.2 % 175 %
212 8 24.7% 233 % 252 %
H o838 s 2,034 5 19,121 H 7,403
(5,07 (4,7400 (9,995 (8,442)
s 4,766 s 4,194 5 9,126 s 9,051
8.5 20 % 8.4 % 21%
4.1 % 8% 4.0 % 42%




POWERFLEET, INC. AND SUBSIDIARIES

RECONCILIATION OF NET CASH PROVIDED BY OPERATING ACTIVITIES TO FREE CASH FLOW

{In thousands)

Six Months Ended September 30,

2026 2025
et cash provided by operating activities 3 4339  § 10,243
Plus: Proceeds from sale of fixed assets — 18
Less: Capitalized software development costs {9,588) (11,4913
Leszs: Capital expenditures (12,613) (12.432)
Free cash flow $ (17.364) § (13,682)

POWERFLEET. INC. AND SUBSIDIARIES
RECONCILIATION OF TOTAL DEBT TO ADJUSTED NET DEBT
(In thousands, except for ratios)
September 30, March 31,

2026 2026
Total dabt § 201,454 5 280,024
Less: Cash, cash equivalents, and restricted cash (29,825) (40,818)
Net debt 261,629 238206
Unsettled transaction costs — —
Adjusted net debt $ 261,620 5 239,206
12-month trailing adjusted EBITDA § 98,560 5 97,032
Adjusted net debt to adjusted EBITDA ratio 2.65 247




